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NATIONAL 2008/09 MAJOR OFFICE SALES

AT CBRE, GREAT RESULTS ARE BUILT ON EXPERIENCE, Market Share (%

EXPERTISE AND ACCESS TO CAPITAL.

In times like these, it’s important to entrust your assets to a global Direct
leader. Our specialist team can access institutional and private capital
from both domestic and global sources, via the CBRE global network.
We’ve cultivated many influential relationships over a long period of time

so we know how to secure this capital and get the deals done.

At CBRE, most of our highly skilled Institutional Investments team have been through

A

complete financial cycles, thus possessing the knowledge and experience to handle any
challenge. You can trust that they’ll bring the right advice, skills and tools to the table,

to deliver the best possible outcomes.
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SCOPE OF SERVICES

DISPOSITIONS

Executing on and off market disposal campaigns

Working with the client to prepare divestment

strategies which suit the subject property

Determining relevant domestic and international
investors ensuring all parties are qualified prior to

any formal discussions

Providing professional up front due diligence and
preparing first class offering documentation and

marketing collateral

Collaborating with regional Investment Property
teams as well as across divisions in order to provide

customised solutions for individual client needs
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ACQUISITIONS

Identifying and securing qualified on and off market
opportunities for consideration, either in portfolio or

single asset across all sectors and regions
Negotiating heads of terms subject to due diligence

Fully understand the opportunity and risk of the
investment by undertaking comprehensive technical

and financial due diligence

Negotiating through to exchange and settlement

of contract

Collaborating with regional Investment Property
teams as well as across divisions in order to provide

customised solutions for individual client needs

Providing ongoing solutions for management and

asset management

INVESTMENT ADVISORY

Financial analysis
- capital pricing

- performance forecasting

Due diligence (Financial)

- revenue review (income and expenditure)
- net income sustainability

- lease reviews

- asset performance

Value add identification
- feasibility studies

- lease re-negotiation

Forecasting
- market forecasting and impact

on asset performance




HOW WE WORK

CBRE’s Institutional Investment Properties (IIP) team of 27 investment professionals has unparalleled access to both domestic and international capital through its dedicated
and experienced network. Our team provides links to the active buyer markets of Europe, Asia, The Middle East and North America via our International Investments team.
CBRE prides itself on having transacted a majority of the properties sold to off shore buyers in the last five years. We also have a dedicated Private Client Group who are regularly
uncovering new sources of private capital. IIP team members are updated on a fortnightly basis via a conference call. This can provide a channel for investment operators to share

all new and current buyer requirements which emerge locally and offshore from the various teams listed below.

CLIENT

CBRE IIP

Rob Sewell
Regional Director, IIP

27 operators across AUNZ
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PRIVATE

RETAIL INTERNATIONAL INSTITUTIONAL INDUSTRIAL
INVESTMENTS INVESTMENTS ADVISORY CLIENT GROUP INVESTMENTS
Steve Wakeham ' Richard Butler Charles Long Scof’rsfl;a;/é%pr:ncer Greg Cohen
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HOW WE WORK

Our team also has access to a range of other
integrated services. We can tailor a solution
to meet the specific requirements of your
transaction. Effectively, we can act as a one
stop-shop, on providing relevant services
throughout the life of the deal, as required.




TRACK RECORD MAJOR TRANSACTIONS 2009

ATO Building, 10 Binara Street, Energex Building, 15 William Street, 1 Spring Street (50%),

Canberra Canberra Brisbane Melbourne Melbourne

Sale Price Confidential Sale Price $123,000,000 Sale Price $173.000,000 Sale Price $166,650,000 Sale Price $65,250,000
. Vendor Lend Lease - APPF
Vendor elle Vendor AMP Capital Vendor FKP Vendor AMP Capital Investors Commercial Fund
Purchaser Deka Immobilien
Purchaser Real IS Purchaser Roberts Family Purchaser The Cromwell Global Fund Purchaser Private Investor
Riverpark Trust obalfun
Yield Confidential Yield 8.04% Yield 7.75% Yield 8.79% Yield 7.73%
Type Sale Type Sale Type Sale Type Sale Type Sale
Sale Date July 2009 Sale Date May 2009 Sale Date July 2009 Sale Date June 2009 Sale Date April 2009
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